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The Art of Property 

Negotiation: A Quick 

Guide 

Actionable strategies to bolster your negotiating  

Purchasing a home is a monumental step, filled with 

excitement and a fair share of nerves. Navigating the 

negotiation process can seem overwhelming, but with 

the right approach and preparation, you can secure the 

property you love on terms that suit you best. Let's delve 

into actionable strategies to bolster your negotiating 

power and help you stride confidently towards home 

ownership. 
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Before You Start Your Property 
Hunt 

1. Get Your Finances in Order 

Secure Pre-Approval 

Before setting foot in open houses, connect with a 

mortgage broker to obtain a loan pre-approval. This not 

only clarifies your budget but also positions you as a 

serious buyer in the eyes of sellers. 

 

2. Assemble Your Support Team 

Engage Legal Expertise 

Early in the process, select a trusted solicitor or 

conveyancer. Their keen eyes can review Vendor 

Statements (Section 32) and spot any potential issues 

before you make an offer. 

 

3. Be Inspection-Ready 

Line Up the Professionals 

Have a building and pest inspector on standby. When 

you find a promising property, you can swiftly arrange 

inspections, ensuring you don't lose momentum in a 

competitive market. 
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When You've Found "The One" 

1. Dive Deep into the Property 

Inspect at Various Times 

Visit the property multiple times—morning, afternoon, 

and evening. This gives you a comprehensive feel for the 

neighbourhood's ambience and any potential nuisances. 

 

2. Scrutinise the Paperwork 

Obtain and Review the Contract of Sale 

Request the Contract of Sale promptly and forward it to 

your legal representative. They can alert you to red flags 

like unusual easements, zoning restrictions, or 

contentious clauses that might affect your decision. 

 

 

 

tel:1300510045
https://selectamortgagebroker.com.au/


1300 510 045 
info@selectabroker.com.au 

https://selectamortgagebroker.com.au/ 

11 Karawatha Drive 

Mountain Creek QLD 4557

 

6 

 

 

Crafting a Strategic Offer 

1. Do Your Homework 

Assess the Asking Price 

Research recent sales of comparable properties in the 

area. This data empowers you to make an informed offer 

that's competitive yet fair. 

 

2. Understand the Seller's Position 

Gauge Vendor Motivation 

Engage the agent in conversation. Questions like, 

"What's the seller's ideal settlement period?" can reveal 

their urgency level. A desire for a quick settlement might 

indicate openness to price negotiations. 

 

3. Tailor Your Offer Terms 

Balance Conditions and Appeal 

While it's tempting to load your offer with protective 

conditions, be cautious. Too many stipulations might 

deter the seller. Prioritise the essentials—like finance 

approval or building inspections—and consider waiving 

minor conditions to make your offer more attractive. 
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Making the Offer: Step by Step 

Putting forth an offer doesn't have to be nerve-wracking. 

Here's how to structure it effectively: 

• State Your Price Clearly: "I'd like to offer $X for the 

property." 

• Specify Settlement Terms: "My preferred settlement 

period is 60 days." 

• Include Essential Conditions: 

▪ "My offer is subject to finance approval within 10 

business days." 

o "I require a satisfactory building and pest inspection 

within 48 hours." 

• Discuss the Deposit: "I can provide a 5% deposit upon 

acceptance." 

Remember, clarity is key. A well-structured offer 

demonstrates professionalism and seriousness, 

increasing its chances of acceptance. 
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Strategies for Auction Success 

Auctions are a different ballgame, with no room for 

conditional offers. To prepare: 

1. Ask Crucial Pre-Auction Questions 

• "Will the vendor accept a 5% deposit instead of 10% if 

I'm the winning bidder?" 

• "Is a 45-day settlement acceptable to the seller?" 

• "Are there any changes to the auction terms I should 

be aware of?" 

2. Set a Firm Budget 

Determine your maximum bid before the auction 

begins. Stick to it to avoid getting caught in the heat of 

the moment. 

3. Observe and Adapt 

Attend a few auctions as a spectator. This familiarises 

you with the process and can reduce anxiety when it's 

your turn to bid. 
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Navigating Counteroffers 

Negotiations often involve back-and-forth discussions. If 

the seller presents a counteroffer: 

• Stay Objective: Assess it against your budget and 

priorities. 

• Be Prepared to Compromise: Decide in advance 

which terms you're flexible on. 

• Know When to Walk Away: Sometimes, the best 

decision is to continue your search elsewhere. 

 

 

 

Market Insights and Timing 

Understanding the broader market can give you an 

edge: 

• Market Conditions: Is it a buyer's or seller's market? 

In a buyer's market, you may have more negotiating 

power. 

• Economic Factors: Keep an eye on interest rates and 

economic forecasts that might affect property values. 
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The Human Element in 
Negotiations 

1. Build Rapport 

Establishing a good relationship with the seller or their 

agent can facilitate smoother negotiations. Be 

courteous, punctual, and show genuine interest in the 

property. 

2. Manage Emotions 

Keep a level head. Negotiations can be stressful, but 

staying calm and composed helps you make rational 

decisions. 

3. Communicate Effectively 

Listen actively and express your points clearly. 

Misunderstandings can derail negotiations, so clarity is 

essential 

 

 

 

. 
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Real-Life Scenario 

Imagine you find a charming house that's slightly above 

your budget. You notice it's been on the market for a few 

months—a possible sign the seller might be open to 

negotiation.  

By offering a fair price backed by your research on 

comparable sales and showing flexibility on the 

settlement date to suit the seller's timeline, you increase 

your chances of securing the property at a price you're 

comfortable with. 

 

 

Final Thoughts 

Negotiating a property purchase doesn't have to be an 

intimidating process. With thorough preparation, a clear 

strategy, and the right team by your side, you can 

navigate negotiations confidently. 

At Selectabroker, we're here to support you every step of 

the way. Our network of experienced brokers is ready to 

provide personalised guidance tailored to your unique 

needs. Reach out today, and let's turn your property 

dreams into reality. 
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Ready to take the next step? Contact one of our 

expert brokers for personalised assistance. 

• Phone: 1300 510 045 

• Email: info@selectabroker.com.au 

• Website: https://selectamortgagebroker.com.au/ 

• Address: 11 Karawatha Drive, Mountain Creek QLD 

4557 
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